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Trading in A Car

So maybe it’s time you got a different car. But you know how it is. Some car salesman can be a little aggressive. 
That’s because there are 3 ways a car dealer can make money off of you: your trade in, your financing, and your new car 
You’ll do yourself a favor if you walk in there to do just one of those---  buy a new car.

The other two you can take care of yourself… and probably save some money.

Best Trade In Practices

Take the trade in off the table by selling it yourself… because you’re going to get more money for it.

Let’s say you wanted to trade in a Ford Mustang…

Edmunds.com says your trade in value is $1200 less than you’d get selling to a private party.
Trade In Financing

Now, the financing.  Shop around and then get prequalified.

That means you’ll have paperwork promising how much you can borrow, and what the interest rate is.

You go to the dealer, pick your vehicle within your budget, and they contact the financial institution for payment.

This saves you money because you’re making loan decisions off the car lot.  
At the dealership, a more costly loan might look good today, but tomorrow not so much. 
You’ll have the loan you can afford, you’ll make top dollar off your trade in, and you’ll be on the car lot for one job only.  Buy a car at a good price. 
Do us a favor please.  Tell your friends about us so they can be smart about their money too.
